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The Home Buying Process

Buying a home is a step toward an American Dream, financial security and building equity. It 
is typically an individual or family’s most significant investment making the process both exciting and 
overwhelming, especially for first time homebuyers. Understanding the process and having the right agent 
to assist you can make home buying enjoyable and rewarding. 

We are dedicated to ensuring you 
are well informed of the current 
market dynamics, the steps and 
commitments you will be making, 
as well as guiding you through the 
local and legal requirements to 
property ownership. 

Transparency is essential to 
us. We will be working together 
as a team to help you purchase 
a new home. Understanding 
your needs is paramount to 
knowing how we can best 

guide you through the process. 
We will work with you on the 
right strategy, taking into 
account what you need as well 
as sharing with you what must 
be done. We will provide you 
with local, accurate and current 
information so you can make 
informed decisions every step 
of the way. We will look out for 
your risks, negotiate on your 
behalf and focus on our fiduciary 
responsibility to you, our client. 

There are many requirements 
in the home buying process 
on local, statewide and federal 
levels. It will take time and 
communication to consider  
the  important  factors  in 
deciding which home to buy, 
including desired locations, 
proximity to work, schools and 
transportation, neighborhood 
characteristics, community 
requirements, financing options 
and price ranges. 

Our experienced, local knowledge will compliment your online and neighborhood searching, providing 
clarification on the pertinent information regarding the home you want to buy. 
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Is It The Right Time To Buy?

Deciding when to buy a home is a personal, financial and emotional decision. Exploring the 
idea, stages and requirements involved in home buying is a good first step to making the right decision. 

Renting versus buying: Don’t just focus on the 
monthly payment. It is important for your mortgage 
or rent payment to be manageable, but take into 
consideration the mortgage interest deduction, or 
the emotional comfort of having your own home. 

Future plans: Where will you be in the near and 
distant future? There are options of what to do with 
your property in the short or long term, like living in 
it, renting it or selling it. These options will depend 
on future market values and if you are planning 
to expand your family, or eventually move. You 
should take into account the amount of time you 
are planning to own the home.

Building wealth and investing in your future: 
While there are no guarantees or crystal balls on the 
future values of real estate, you will build equity in 
your home over the long run by paying down your 
mortgage or realizing an increase in value when you 
sell. When you invest in your own property, you 
benefit from protecting income and are investing 
back into your own pocket. 

The comfort of a home: Owning a home isn’t 
just about the investment or equity. It is a place 
to create a comfortable environment, a place for 
family and friends, and a place to create memories. 
The emotional benefits of a home are priceless. 

Current interest rates and home prices: Trying 
to perfectly time the market is nearly impossible. 
Historical information and current market trends 
are interesting, but the market is cyclical and the 
value of owning a home isn’t just in the equity you 
build, but also in the memories you build. 

Your financial status: Are you ready for the 
financial responsibility of owning a home? You 
should consider all costs involved: down payment 
requirements, mortgage payment, homeowners 
insurance, property taxes, association dues, etc. 
Properties need tender loving care so the amount, 
and cost, of “fix it” items will vary depending on the 
condition of the home you buy.



EACH OFFICE IS INDEPENDENTLY OWNED AND OPERATED.

The Purchase Process
Your Steps To A New Home

Select an Agent  
√ Review recommendations and local agents 
√ Interview and select your agent 
√ Review and sign any upfront paperwork
√ Get references for mortgage brokers
√ Begin review of financing options

Prequalification 
√ Run a free credit report yourself
√ Interview mortgage brokers 
√ Figure out how much you can afford 
√ Determine which loan package is right for you 
√ Select a mortgage broker 
√ Fill out application and provide documentation
√ Get pre-approval letter confirming loan details

Home Search
√ Identify home needs and wants with your agent
√ Review optional areas based on needs and price range
√ Set plan with your agent for new listing updates
√ Preview homes and explore neighborhoods 
√ See homes and refine the best options 

Purchase Offer 
√ Identify a home you want to purchase
√ Select attorney and/or title company for the closing 

process  
√ Discuss offer options, strategy and competition
√ Determine offer details (price, financing, inspections, 

closing, etc.) 
√ Write, submit and present the offer and review  

response with you
√ Negotiations until an accepted offer

Contract & Pending Status 
√ Distribution of the ratified contract
√ Deposit earnest monies 
√ Review timeline and milestones in the offer 
√ Initiate next steps in financing process 
√ Take steps to meet all contractual obligations 

Inspections 
√ Agent to schedule all inspections 
√ Meet the inspectors at the property for inspections 
√ Review seller disclosures, inspection reports and 

agent visual inspection
√ Make requests and schedule any follow up 

inspections with your agent
√ Determine next steps with your agent

Secure Financing 
√ Agent to provide mortgage broker with ratified contract 
√ Buyer to provide additional requested documentation
√ Appraisal ordered and performed 
√ Review appraisal results 
√ Provide any follow up requests from the lender until 

final sign off 
√ Receive final approval letter 
√ Determine next steps with your agent

Final Processes 
√ Continue to review all required contractual and  

legal obligations 
√ Review timeline and contingencies (conditions) of  

the contract
√ Continued negotiations if applicable 
√ Secure a Homeowner’s Insurance Policy and Flood 

Insurance if applicable
√ Review settlement statement 
√ Sign all final paperwork with attorney or title company 
√ Deposit remaining funds for down payment and 

closing costs
√ Walk through of the property

Closing 
√ Review and sign all final paperwork
√ Receive closing confirmation 
√ Get keys
√ Move in! 
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Financing Your Home

Obtaining financing to purchase a home includes a number of important factors. Lenders, 
banks and other sources for loans take into consideration a combination of items when determining 
whether or not to loan you money. They look at factors in your profile like: 

 • Current income 

 • Length of time at your job

 • Debt-to-income ratio

 • Past rent or mortgage payment history

 • Your credit report

 • Tax returns 

 • Down payment amount

 • Months of reserve money 

Once you have identified a property for 
purchase, and have an accepted offer, the lender 
will begin processing your loan. They will take 
into account other factors impacting an approval 
including items such as: 

 • The preliminary title report

 • Any homeowner or community  
association dues 

 • Financial stability of a homeowner or 
community association 

 • An appraisal report 

 • Homeowner insurance payments 

 • Property taxes 

The combination of your financial profile (income, 
debt, credit, etc.) and the property (condition, value, 
etc.) gives the lender a complete picture of the risks 
and benefits of providing you with the loan. Once 
all these items are reviewed and approved, you 
will be in the home stretch for closing on your new 
home. 

Your income level, debt and credit information will 
be used to pre-qualify you for an amount the lender 
thinks you can afford. However, a pre-qualification 
is different than a pre-approval. A pre-approval 
takes into account your credit report, the debt-to-
income ratio and a more in-depth analysis of your 
financial situation. Once pre-approved, you will 
receive a pre-approval letter that can be provided 
to a seller with an offer. 

Often the pre-approval process comes after 
homebuyers begin looking at homes, but a pre-
approval can provide a more definitive price range 
for your search and is best completed as a first step, 
or as early in the home buying process as possible. 

There are benefits to obtaining a mortgage on your 
home. These benefits can help you decide if it is 
the right time for you to buy and provide other 
values, such as the mortgage interest deduction 
to offset income against your taxes or making 
mortgage payments as an investment into building 
your wealth. 
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The Home Search
Finding the Right Home For You

The home search process is one of the many steps involved in purchasing the right home. 
90% of homebuyers begin their search online and there are endless resources to help in that process. 

The search process may seem daunting at 
times. The wide variety of resources providing 
different information or listed homes make it 
challenging to decipher what is current and true. 
As your agent, we will work together to provide 
clarity and context for all the information you 
find online. Many sites have homes for sale and 
provide an array of photos, descriptions, and 
more. Unfortunately, most of these sites may be 
out of date, have incorrect information or mix 
inaccurate sources. We will help provide you 

with the nuances to look out for on the various 
home searching sites and research properties you 
find, as well as properties we suggest for your 
consideration. 

Together, we will identify possible homes, tour 
properties and research the neighborhoods until 
you find the right place for you! Once we do, the 
crucial next steps of making an offer, negotiating 
terms and executing on contract commitments 
will follow. 

*2016 National Association of Realtors Profile of Homebuyers and Sellers
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NextHome Mobile Connect
Instant Property Information, Anytime, Anywhere

A lot of home shopping happens online where you can easily peruse properties for sale, neighborhoods 
and information. But we know you still like to load up the car and drive around looking at homes and 
communities in person. These self-guided tours can happen at any time of day, any day of the week. 
Wouldn’t it be great if you could put details on every property for sale right there in the car with you? 

NextHome’s Mobile Connect. Just another 

way we bridge the online and offline 

homebuyer experience.

NextHome’s Mobile Connect does 
just that. In an instant, you can 
narrow down which properties in 
a specific area have the potential 
to be your dream home. Save 
time, money and gas. 

Mobile Connect: Real time. Real information. 

Real buyer services for the best property 

shopping experience. From NextHome. 

With NextHome’s Mobile 
Connect, you can enjoy a modern 
search experience. Immediately  
pull up details on the property, 
search using Augmented Reality, 
access school information and 
area amenities, calculate your 
commute time to work, estimate 
your mortgage payment, schedule 
a showing, or share and chat about 
a property right from the app.

How? All you have to do is ask us 
for our unique text code and you 
will have access to information on 
all active properties in your area. 

It’s free and easy! 
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The Contract Negotiation 
Navigating To Reach Your Goal

The offer and negotiation process with a serious buyer is one of the most significant steps to achieving 
a successful sale. Planning ahead will maximize your leverage and create a better outcome during the 
contract negotiation and closing period. 

Collaboration as a team, and 
ability to negotiate for you as your 
representative, is a significant factor to 
keep in mind when selecting the right 
agent. We will facilitate the parties 
emotions and negotiations throughout 
the selling process while helping to 
keep as much of your potential profit 
as possible. We will handle the nuances 
and transactional details to make the 
overall process smoother and simpler. 
Our goal is for you to have confidence 
and comfort with your decision to sell, 
and a successful close. 

Providing thorough disclosures 
and professional property inspections 
gives buyers knowledge of the home 
prior to submitting an offer. Pre-
disclosures allow the accepted contract 
to be made with awareness, preventing 
further negotiation of a lower price, 
credits or repair requests later on in the 
process. 

Preparing your home will diminish 
items the buyer has to negotiate, 
improve its condition, minimize 
needed repairs, and have it show well 
by staging or removing clutter.
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From Pending To Close

We have found you a home, successfully negotiated a contract and have an accepted offer. 
It is time to begin steps during the pending process. Third party attorneys and/or title companies may 
be involved to facilitate the neutral management and disbursement of all monies exchanging hands, as 
well as specific paperwork or inspection requirements. In this process, you will review a title report and 
history, receive receipts of any deposits, and review final estimated closing costs, as well as sign your 
closing paperwork.  

Once you have started the process, there will be 
a number of action items with specific deadlines 
required by the various parties in the transaction. 
Each of these action items are determined by 
the specifics of your accepted contract and local 
regulations or laws. Some examples will be:

• Review of property disclosures

• Buyer inspections 

• An appraisal 

• City or county required inspections 

We will manage the details throughout the 
pending process, providing you guidance on what 
you need to complete and when. We will also 
coordinate with the multiple involved parties to 
ensure each are meeting the required actions and 
deadlines. 

When every step is complete, and every condition is 
met, you will be able to sign your final paperwork, 
deposit remaining monies, close and receive the 
keys to your new home!
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Our Service Principles 
Excellence in Buyer Services

Buying a home is a significant purchase. You deserve a representative that is honest, trustworthy 
and dedicated to looking out for your priorities and goals. As your agent, we are not only focused on 
helping you achieve your goals but also providing you with the best experience. 

Our customized home buying services utilize 
products to provide you with a seamless, mobile 
and thoughtful experience. While we can’t 
eliminate all stress or concerns in buying a 
home, we can ensure you will be informed and 
confident in the decisions you are making. Our 
team will coordinate, manage and execute all 
the steps in a style and time frame that works 
best for you. 

We want to share our passion and love of real estate 
with you. It’s our career, our inspiration.

We are dedicated to: 

• Focused time and attention

• Providing market knowledge and local insights

• Proactive and responsive communication

• Representation of your interests

• Working within your timeline and schedule

• Integrity, honesty and teamwork

• Having fun together 
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After Your Home Purchase 

Helping you find and purchase the right home will be our focus when working together, but 
our services don’t stop there! At NextHome, we are committed to being your resource for all things home, 
neighborhood and community related.  

We are here to help you all along the way as you build a family, a life and memories in your new community. 
We will keep you updated on current market trends and the value of your investment. We are a resource for 
information if you ever consider renting or moving. 

Once you work with us, you are part of our family, and the 
NextHome family gives long lasting support! 
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Selecting Your Team 
Important Considerations

Real estate agents and real estate companies are unique. Each possesses different skill sets, educational 
backgrounds, experience levels, marketing and advertising resources, and service commitments. Here is a 
guide to important considerations when selecting your agent. We will address all of these items regarding 
our team, but you should also consider asking these questions of any agent being interviewed in the process. 

 • Is your agent knowledgeable about the  
local market? 

 • Does your agent know current market 
factors and trends?

 • Is your agent a REALTOR®? Not every 
licensed agent is a REALTOR®. REALTORS® 
are members of the National Association of 
REALTORS®, as well as their state and local 
associations. A REALTOR® has committed 
to the highest levels of ethics in the 
industry and will be well informed through 
the resources, and education, provided by the 
associations.

 • Does your agent have access to the multiple 
listing service, where new listings are added 
from all agents in the community? 

 • Can your agent provide client references 
and testimonials from past clients? 

 • Are they a member of a reputable company 
with experience in the market, resources for 
training, marketing and transaction tools? 

 • Is your agent focused on serving you with 
communication and a style that works for you? 

 • Can you trust and rely upon your agent to 
represent you, negotiate for you and focus on 
your needs? 


